
UDDENFELDT Mats
+32 (0) 470 50 61 84
mats.uddenfeldt@gmail.com
http://linkedin.com/in/matsu

Date of birth: 29 April 1979
Nationality: Swedish
Country of residence: Belgium

CAREER OBJECTIVE

Excellence in sales and leadership in highly competitive industries.

EXECUTIVE SUMMARY

I am a builder. Over the last decade and a half, I have scaled revenue and built high
performing sales teams at disruptive SaaS & tech companies.

- 15+ year track record of high performance with strong references and repeat hires.

- Continuous growth in every role; complexity, territory, leadership, revenue, scale.

- Excellent network that also recognizes my integrity and human centric leadership.

- Strong international experience having lived in 4 countries and sold worldwide.

WORK EXPERIENCE

2024 Incremental Gain Owner
Helping sales reps and leaders go from good to great by mastering the mindset, habits
and skills needed in their careers. Relocated to Belgium.

2019 - 2023 Datadog Regional Vice President
Hired to lead the Nordics & Benelux enterprise region from its inception. Grew
business >100% annually, added >60 net new logos and tripled the team size.
Relocated from the Netherlands to Copenhagen in 2020.
Achieved 63% (2023 half year), 107% (2022), 113% (2021), 89% (2020).

2018 - 2019 Mesosphere Regional Sales Director
Leading sales in Nordics and Benelux to land and expand enterprise accounts. Grew
regional ARR +300% and local team from 1 to 4.
Achieved 132% (2019), 124% (2018).

2015 – 2018 MapR Technologies Regional Sales Director
Opened the business for Nordics and Benelux to land and expand enterprise accounts.
Added multiple new logos and took a single account from zero to multimillion inside
the first year. Relocated from Sweden to head up the local Dutch office in May 2016.
Grew the region to 4 reps.
Achieved 134% (2017), 202% (2016), 84% (2015).

2014 - 2015 Informatica Major Account Manager
Moved to Informatica for a role with more impact in the company’s growth. Leading
sales to major accounts in the Nordics.
Achieved 118% (2014).

2013 – 2014 IBM Information Management Sales Executive
Went from Swedish startup to global corporate to lead Big Data team and acquire
mega deal experience. Responsible for Information Management sales to major
accounts in Sweden.
Achieved 110% (2013).

2009 – 2013 Basset Vice President Global Business Development
Managing a team for new business development and strategic global accounts across
Europe, Latin America, Africa and Asia. Grew annual revenue 3x (incl. single account
5x from 7 figures). Recruited a team of regional sales directors.
Achieved 110% (2012), 208% (2011), 136% (2010), 102% (2009).
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HONORS AND AWARDS

Awards

● Enterprise Sales Top Director, Datadog, Jul 2022

● President’s Club, Datadog, Feb 2022

● All-Star Club, Mesosphere, Apr 2019

● Club Excellence, MapR, Mar 2017

● Star Award, MapR, May 2016

● Club Excellence, MapR, Apr 2016

Certifications

● Value Selling, Value Selling Associates, 2015

● IBM Global Sales School, 2014

● IBM Information Management Top Gun, First In Class, 2013

● Assertive Selling, Mercuri International, 2011

● Consultative Selling, Mercuri International, 2010

Publications

● ICME 2006 "Adaptive Video News Story Tracking Based on Earth Mover's
Distance"

● DIN 2005 "Janus: An Architecture for Flexible Access to Sensor Networks"

VOLUNTEER EXPERIENCE

2011 – 2012 Uppsala Stadsteater

Head of corporate partnership for JuvenalOrden recruiting and leading the sales team.

2007 – 2009 Junior Chamber International

Board member and founding member of JCI Uppsala.

2004 – 2008 Gästrike-Hälsinge nation

Board member of organization with ~1800 members managing restaurants, clubs, etc.

EDUCATION

2011 – 2011 Stockholm School of Economics / Handelshögskolan

IFL Executive Education, Business Administration and Management

2000 – 2006 Uppsala Universitet

Master of Science (M.Sc.) in Information Technology Engineering

1999 – 2000 Swedish Armed Forces

Military service, Cryptology and Team Leadership

1998-1999 Linköpings Universitet

Basic Japanese and Industrial Economics

LANGUAGES

Swedish (native language), English (fluent), French (conversational), Dutch, German and Japanese (basic)

INTERESTS

Good food & wine, cooking, new technology, hiking and crossfit.

REFERENCES

Will be made available upon request.
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